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UNDERSTANDING HUMAN
BEHAVIOR: A GUIDE TO WILLIAM
GLASSER CHOICE THEORY
POWERPOINT PRESENTATIONS

Creating a compelling presentation that
explains complex psychological concepts
can be a challenge. When the topic is as
profound  as  human  motivation  and
behavior, the right structure and visual
aids become essential. This is where a
well-crafted  William  Glasser  Choice
Theory  Powerpoint  can  transform  a
dense  subject  into  an  accessible,
engaging,  and  practical  learning
experience.  Whether  you  are  an
educator ,  a  therapist ,  a  human
resources  professional,  or  a  student,
understanding how to effectively present
Choice  Theory  is  a  valuable  skill.  This
article will explore the core principles of
Choice  Theory,  explain  why  slide
presentations are an ideal  medium for
teaching  these  concepts,  and  provide
guidance  on  bu i ld ing  your  own
informative  and  impactful  PowerPoint
deck.
Dr.  Will iam  Glasser,  an  American
psychiatrist, developed Choice Theory in
the 1990s as an explanation of human
behavior. At its heart, the theory posits
that  we  are  not  driven  by  external
stimuli—a  break  from  traditional
behaviorism. Instead,  almost all  of  our
actions  are  choices  we  make  in  an

attempt  to  satisfy  five basic,  genetically
encoded  needs.  A  William  Glasser
Choice  Theory  Powerpoint  is  not
merely a set of slides; it is a structured
narrative  that  helps  audiences  move
from  a  "external  control  psychology"
mindset  to  an  " internal  contro l
psychology"  perspective.  This  shift  in
thinking  has  profound  implications  for
relationships,  education,  management,
and mental health.

WHY USE A POWERPOINT TO
PRESENT CHOICE THEORY?

Before diving into what to include, it is
important  to  understand  why  a  slide-
based  format  is  so  effective  for  this
particular framework. Choice Theory can
be  abstract,  especially  for  those
unfamiliar with psychological models. A
well-designed  PowerPoint  provides  a
visual anchor, allowing the presenter to
break  down  complex  ideas  into
digestible  segments.

Visual Representation of
Needs: The five basic needs
(Survival, Love & Belonging,
Power, Freedom, and Fun) are
easier to grasp when presented as
a diagram or a memorable
graphic.
Modeling the Car Metaphor:
Glasser famously used a "car"
metaphor to explain how our
thoughts, feelings, and actions are
the wheels of our behavior. Slides
can illustrate this "car" concept
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clearly.
Comparative Analysis:
Contrasting Choice Theory with
external control psychology
becomes simple with side-by-side
bullet points.
Practical Application: Case
studies and reality therapy
techniques can be presented as
step-by-step processes using
animated slides.

A  William  Glasser  Choice  Theory
Powerpoint serves as both a teaching
tool  and  a  retention  aid.  When  the
audience  can  see  the  "Quality  World"
v i sua l  a l ongs ide  you r  spoken
explanation,  the  concept  sticks  much
better.

CORE COMPONENTS TO INCLUDE
IN YOUR PRESENTATION

Building  an  effective  William  Glasser
Choice  Theory  Powerpoint  requires
more than just copying definitions from a
textbook. It  requires curating the most
impactful  elements  of  the  theory  and
presenting  them  in  a  logical  flow.  Here
are  the  essent ia l  sect ions  your
presentation  should  include:

1. The Shift from
External to
Internal Control
Begin  by  framing  the  problem.  Most
people operate under "external  control
psychology"—the  belief  that  we  can
make  others  do  what  we  want  if  we
punish or reward them enough. This is
the  foundat ion  o f  many  fa i l ed
relationships  and  workplace  conflicts.
Your William Glasser Choice Theory

Powerpoint  should  clearly  state  that
Choice  Theory  is  the  internal  control
alternative. Use a simple slide to show
the  contrast:  "External  Control:  You
make me angry" versus "Choice Theory:
I choose to be angry because it is the
best way to satisfy my need for power or
freedom."

2. The Five Basic
Needs: The Fuel
of Behavior
This is the heart of the theory. Dedicate
a  section  of  your  William  Glasser
Choice  Theory  Powerpoint  to
explaining each need in plain language.

Survival: The most basic
biological need—food, shelter,
safety, health.
Love & Belonging: The need to
connect, share, and be part of a
group or relationship. Glasser
considered this the most difficult
need to satisfy.
Power: The need for
achievement, competence,
recognition, and a sense of control
over one's own life.
Freedom: The need for
autonomy, independence, and the
ability to make choices.
Fun: The need for enjoyment,
learning, laughter, and play.

For  each  slide,  provide  a  real-world
example. For instance, "A student who
argues with a teacher (Power) or refuses
to do homework (Freedom) is trying to
meet an unmet need."
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3. The Quality
World: Our
Personal Picture

Album
Explain that everyone carries a mental
"picture  album"  of  the  people,  things,
and experiences that best satisfy their
needs. This is called the Quality World. A
William  Glasser  Choice  Theory
Powerpoint  can  show  a  slide  with  a
camera icon or a photo album. Explain
that  when reality  does  not  match  our
Quality World pictures, we feel frustrated
and begin to misbehave. This concept is
crucial for therapists and educators who
want to understand why people act out.

4. The Car
Metaphor and
Total Behavior
One of the most memorable parts of any
William  Glasser  Choice  Theory
Powerpoint  is  the  car  metaphor.
Glasser taught that all behavior is "Total
Behav i o r , "  cons i s t i ng  o f  f ou r
components:  Acting,  Thinking,  Feeling,
and Physiology.  He described these as
the four wheels of a car.

Front Wheels (Steering): Acting
and Thinking. These are the
components we have the most
direct control over.
Back Wheels (Following):
Feeling and Physiology. These are
the results of our actions and

thoughts.

Use an animated slide that  shows the
car moving forward. The point is clear: if
you want to change how you feel (the
back  wheels),  you  must  first  change
what you do or think (the front wheels).
This is empowering because it places the
locus  of  control  squarely  on  the
individual.

5. The 7
Connecting
Habits vs. The 7
Disconnecting
Habits
For  any  audience  interested  in
relationships or leadership, this section
is gold.  Your William Glasser Choice
Theory  Powerpoint  should  list  and
compare these two sets of habits.
Connecting Habits (Choice Theory):
Car ing,  L is ten ing,  Support ing,
Encouraging,  Trusting,  Accepting,  and
Respecting.
Disconnecting  Habits  (External
Control):  Cr i t ic iz ing,  Blaming,
Complaining,  Nagging,  Threatening,
Punishing,  and  Bribing.
Slides  showing  a  "green  light"  for
connecting habits and a "red light" for
disconnecting  habits  can  be  very
effective.  This  section  helps  audiences
immediately  apply  the  theory  to  their
daily lives.

CASE STUDIES AND REALITY
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THERAPY INTEGRATION

A  static  explanation  of  theory  is  less
impactful  than  its  application.  In  your
William  Glasser  Choice  Theory
Powerpoint,  dedicate  a  few slides  to
Reality  Therapy,  the  counseling
method  Glasser  developed  based  on
Choice Theory.  Reality therapy focuses
on the WDEP system:

W (Wants): What do you want?1.
(Explore the Quality World)
D (Doing): What are you doing to2.
get it? (Analyze Total Behavior)
E (Evaluation): Is it working?3.
(Help the client evaluate their
choices)
P (Planning): What is your plan?4.
(Make a commitment to a better
choice)

Present  a  simple  case  study.  For
example, a manager trying to motivate
an unmotivated employee. Using WDEP,
the slides can walk the audience through
the process: "Instead of threatening the
employee (Disconnecting), the manager
asks: 'What do you want from your job?
Let's look at what you are doing. Is it
getting you what you want? What can
you do differently?'"

TIPS FOR DESIGNING AN
EFFECTIVE POWERPOINT DECK

Creating  a  great  William  Glasser
Choice Theory Powerpoint is not just
about  content;  it  is  about  design.
Psychological  concepts  require  clarity.
Here are some best practices:

Limit Text: Do not read your
slides. Use keywords and short
phrases. Let the speaker provide
the explanation.
Use Metaphors Visually: The
car, the camera album, and the

balance scale (for needs) are
perfect images.
Color Coding: Use consistent
colors for each of the five needs.
For example, blue for Survival,
green for Love and Belonging, red
for Power, etc.
Progressive Disclosure: Use
animation to reveal bullet points
one at a time. This keeps the
audience focused on the current
point.
Include a "Takeaway" Slide: At
the end of your William Glasser
Choice Theory Powerpoint,
summarize the three biggest
takeaways. For instance: "1. You
choose your behavior. 2. You can
only control yourself. 3. Satisfy
needs without disconnecting from
others."

PRACTICAL USES FOR THIS
PRESENTATION

The  versatility  of  a  William  Glasser
Choice Theory Powerpoint  makes  it
useful in multiple professional contexts.

In Education: Teachers can use it
to understand why students
misbehave and how to create a
non-coercive classroom
environment using "Lead
Teaching" rather than "Boss
Teaching."
In Management: HR
professionals and leaders can
present it to shift company culture
away from blame and punishment
and toward trust and collaboration.
In Therapy and Coaching:
Counselors can use the slides to
explain the therapeutic process to
new clients, empowering them
with a framework for self-change.
In Personal Development:
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Individuals can attend workshops
featuring this PowerPoint to
improve relationships at home.

CONCLUSION

William Glasser's  Choice Theory offers  a
revolutionary way to understand human
behavior: we are not victims of the past
or  puppets  of  external  forces;  we  are
active  choosers  striving  to  meet  our
internal  needs.  A  well-crafted  William
Glasser Choice Theory Powerpoint is
more than a presentation aid; it is a tool
for  transformation.  It  helps  audiences
see  the  world  differently,  shifting  from
frustration  and  blame  to  responsibility

and connection. By carefully structuring
your  slides  around  the  five  needs,  the
Quality  World,  Total  Behavior,  and the
Connecting  Habits,  you  can  deliver  a
presentation that is both informative and
deeply  practical.  Whether  you  are
training educators, counseling clients, or
lead ing  a  corporate  team,  th is
PowerPoint  wil l  serve  as  a  clear,
memorable  guide  to  living  a  more
sat isfy ing  and  responsible  l i fe.
Remember,  the  goal  is  not  just  to
present  information,  but  to  inspire  a
choice: the choice to take control of your
o w n  a c t i o n s  a n d  i m p r o v e  t h e
relationships  that  matter  most.


